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Pat Flynn:	This is The Smart Passive Income Podcast with Pat Flynn session
number 294. Woo woo! Let’s do this.
Announcer:	Welcome to The Smart Passive Income Podcast, where it’s all about
working hard now so you can sit back and reap the benefits later.
And now your host. He had a dream—he was a background actor in
Game of Thrones—Pat Flynn.
Pat Flynn:	What’s up, everybody? Thank you so much for joining me today
in this session of the SPI Podcast. No matter where you’re at in
the world, I just want to thank you and also excite you because
today we’re talking about 21 different places that you can include
affiliate links. If you ever want to generate an income through the
recommendation of other people’s products, and services, and
tools, and software, this is the episode you’re going to want to pay
attention to because here, you’re going to learn probably about all
the different spots that you’re not recommending products, that you
should be recommending products.
Now, there are 21 different locations. You don’t have to use them
all. Some may be better suited for you and your particular audience
than others. But I actually do all of these things, and they work very
well, so it’s not to say that you should only pick one. I would pick
many and, of these, choose the ones that make sense for you.
Before we get to that, we have been talking a lot about affiliate
marketing this entire month, so go back to episode 290, episode
290, 91, 92 and 93. We’ve talked about all different aspects of
affiliate marketing—that is, recommending other people’s products,
services, tools, software in order to generate a commission from
the sales that you create as a result of that. It’s the number one
way that I’ve been generating an income over the number of years
that I’ve been working as an online entrepreneur. Although I have
my own courses now, although I have my own software company,
I still highly recommend affiliate marketing, especially if you’re
just starting out because check it out: There’s products out there
that already exist that can help the audience that you have, or the
audience that you are going to build, and so instead of spending
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time to create new products from scratch, sometimes you can just
recommend the product that already exists. If that product aligns
with the needs and the wants of that audience that you’re building,
well, then it’s going to be a perfect marriage, and everybody is
going to be happy. You’re going to be happy because you’re going
to generate a commission. The customer or your audience will be
happy because they’re getting a product that will serve them, and of
course your relationship with that product and the product owner is
going to be great, too, and things will flourish from there.
Before I start with the first of 21 different locations that you can use
to promote your affiliate products online and within your business,
I just want to say thank you to everybody who has already signed
up for my brand new course. We’re launching a beta program. This
is the first time this course is launched so you’ll be able to get early
access to me and the course material. This is going to help you walk
through the process from start to finish about how to generate an
income through affiliate marketing, from selecting the right products,
to how to promote them on your website, to not just the content
in terms of where to promote them, like we’re going to talk about
today, but actually how to frame that pitch so that you can get people
to purchase and click through that link. Then, finally, how to follow up
and make sure that everybody is going to be happy after that.
If you want to check this out, 123AffiliateMarketing.com. That’s
where you’re going to go. You can sign up before the end of the
week if there are still spots available. If not, well, you can sign up
for the waitlist and check it out when it comes back out sometime in
2018 next year. Go ahead and check that out. 123AffiliateMarketing.
com. Again, thanks to everybody who’s already signed up for that.
	Here we go. You’ve heard me talk about this before if you’ve
listened to the other podcast episodes. This is the number one most
profitable page on my blog, and that is the resource page. That’s
the page that you create over time, that you update, that you have
the resources and links of the products, tools, services and software
that you’ve recommended elsewhere on the site. On the top of that
resource page . . . Again, this is a page, not a blog post, but a static
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page that you have available in your navigation menu. You’re going
to link to it several times in different places, just naturally throughout
the course of your business. Again, like I said, this is organically
going to change.
	What does that page look like? Well, you can go to
SmartPassiveIncome.com/resources if you want to check out mine.
At the top, you should definitely have featured ones, the ones that
make most sense for your audience to get, the ones that are most
popular, the ones that are going to help them the most. Start with
that. Then as you go down . . . I mean honestly, this can be a very
long list. Break it down into different categories if possible. That way
it’s easy to scan and this becomes a great resource.
I remember people emailing me, thanking me for creating this
resource page which is funny, right? Because I’m creating this so
that I can recommend products to them, and then of course they’re
purchasing those products, and then I’m generating a commission.
But, at the same time, it’s also helpful for them because if they trust
you, they’re going to trust that you found the products that they
need. And, if they exist on that page and your audience knows that
page exists because you mentioned it in several different locations,
well, then again, like I said, it’s a win for everybody. A resource page.
You can call it whatever you want. You can be creative. You can have
it to your own voice and to your own style, to your own brand. But I
call it a resource page because people want the resources. People
love tools because they feel like—and they know this—when they
get a tool, it’s going to help them save time, save money.
Another recommendation for the resource page is just make sure
you also include a little summary about what that tool is for. Don’t
just link to the tool and say, “Hey, go and check this out.” Really
be honest about how this can actually help them. Remember,
what’s in it for them? Then, it’s more likely that a person will click
through. Now, you can also include links to any articles, or videos,
or interviews that you’ve done related to that particular tool. I
recommend, for example, a product called Leadpages on my
resource page and throughout the website as well. On that page,
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on the resource page, I also link to an interview with the founder
Clay Collins and a few other things that relate to that particular tool
as well. That’s number one, resource page.
Number two, kind of similar but not, and that is the Start Here
page. Some of you may not even have a Start Here page. What is a
Start Here page? A Start Here page is a page on your website that
people can go to to understand, “Here are the first pieces or articles
I should read. Here are the first videos I should watch. Here are the
first sets of tools I should get involved with.” You can check out my
Start Here page just right at the top of Smart Passive Income, and
you can see how it’s laid out.
Again, it’s not an About page. An About page is about you and
what’s in it for them, etc. But, a Start Here page is really actionable.
“Hey, guys. Welcome to the site. I know there’s a lot of stuff here.
Here’s what you should do first. Start here.” That’s really important
because when you think about the lifespan of a blog, a blog is
made up of a lot of thoughts over time, and those thoughts may
not or shouldn’t be consumed in that order that you wrote them.
How can you better serve your audience by rearranging that order
and just sharing with them the things that are most important, the
blog posts, the podcast episodes, the videos, the tutorials, the
recommendations? Those all live on your Start Here page.
For that one, you don’t want to have an exhaustive list or grocery
list of items like you do on your resource page. This is the one, or
two, or three tools at most that you would recommend a person
get started with. Like I said, with the resource page, make sure to
include why. If you have any links or articles related to why that’s
important or how those things work, or better yet, demonstrations of
how you use those products, well, then include them there as well.
That’s the Start Here page. It’s number two.
Number three . . . This one may seem obvious, but maybe not
so much because a lot of people hesitate to include this on their
homepage and that’s, well . . . I just said it: the homepage. Including
the resources and affiliate links on your homepage. Again, I would
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treat it just like you would your Start Here page. Not an exhaustive
grocery list of just dozens of different tools but the one or two top
recommended tools that you want to offer your audience when they
get on the homepage. The homepage is the most visited page on
your website, typically. Then, because of that, people are going to
see that. Not everybody is going to purchase on that page. Actually,
the conversion rate will likely be very low. But because they are
getting introduced to it there, when they see it, it becomes an initial
touchpoint, so that when they see it again later, maybe on your
resource page, on your start page, or in a blog post article, or listen
to it in a podcast episode, well, they are reminded of that.
A lot of times people take five or six iterations of hearing or seeing
something before they actually take action on it. If they see that this
is a top recommended item on your homepage, they understand
the importance, and they can then, perhaps down the road, want
to make a purchase and follow through with that. Your homepage
is the third spot. Again, I wouldn’t include it necessarily all the way
at the top either, but as people scroll down and start to get a little
bit more deep into what it is you have on that page, well, then
that’s where you can include it. You can see examples of this on the
homepage of SmartPassiveIncome.com as well.
Number four, evergreen or pillar content. What is evergreen or pillar
content? This is the solid content on your website that . . . It’s called
evergreen or pillar content because this is the stuff that’s really
going to keep going for you and helping you over time. When you
think of pillars in architecture, they are the things that hold up the
roof. They are the things on top of the foundation that really show
off what it is that this thing can do, that is your blog. Pillar articles,
evergreen articles, those are timeless pieces of information that
will be long-lasting, and a lot of times we underutilize those. A lot
of times, we write those and we don’t even know they’re pillar
content until we see the reaction or see how much it’s shared, and
then you can always go back to them and change them later. You’re
going to see in a lot of the other suggested areas or locations to
include affiliate links that it means going back into time and actually
updating things that have already been published.
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	The same thing with your pillar content as you’re writing it. Or
if you already have pillar content, go back into time and update
those things with recommended items because likely, those are
going to be the posts that you have and the articles that you have
published that are going to be found more often than not through
links on your own website, so through internal linking, through
sharing. A lot of times, people share this pillar content because it’s
a lot longer, because it’s going to be more in-depth, because it’s
literally step-by-step and just easier to consume. Then finally, search
engines. Search engines love this kind of content because it really
helps them understand what your website is about, and it really is
answering a lot of people’s questions about that particular thing.
That you created pillar content about it. Answers a very specific
question, and people are looking for those answers. If that is the
case, you’re likely going to be found in Google. Again, people will
go through that page. If you have recommended items in there, it
can definitely be a win, especially if it is naturally just included in
that content as just part of the step-by-step process.
Number five, top performing posts. Go back into your Google
Analytics or whatever analytical tool you are using. Find your top
posts. If there are any items that you could potentially recommend
within those top posts, and just start with the top five just for now.
You know there’s traffic on that particular post, so utilize that.
Include items that may fit in there. Again, make it organic. Make it
just make sense for what that content is. Don’t just pick a random
affiliate item that you have and then put it in this random post that is
performing very well. If it doesn’t align, it’s actually going to devalue
that post. It can, if it aligns, make it even more powerful because not
only are people consuming that information, but they are actually
then taking action on that and potentially seeing results which will
bring people back to you. Go back into your Google Analytics. Find
the top performing posts, and then utilize those pages as places to
recommend things. Easy enough.
Number six, in your email list autoresponders series. I love email
autoresponders. This is something, even now, that I’ve been talking
about email for years now, especially since getting on board with
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ConvertKit and sharing how easy it is to use that tool. By the way,
if you want to use ConvertKit, SmartPassiveIncome.com/converkit.
That is an affiliate link. See what I did there? I just added it in naturally
in that podcast episode. That’s going to be number . . . I’m looking at
my list here. That’s tip number 15. We’ll get to that in a minute. See
what I did there? Just including it naturally in a conversation.
	Email list autoresponder series. This is an underutilized tool, just
to begin with. It is a great way to write pre-written emails that then
get sent out sequentially over time to brand-new subscribers. It
becomes an automated way to send people stuff. Of course, you
always want that stuff to be valuable. Things that you recommend
as a tool can be valuable. It can also definitely be included in that.
Now, if you are hesitant to just include recommendations for
items within an email, well, then you can include links back to
your resource page, your Start Here page, especially for those in
your list who you know are segmented as just those who are just
starting out, evergreen, pillar content. Again, if you know that those
pieces of content have affiliate links, well, then you can be even
less aggressive using your email autoresponder series or email
broadcast, and just simply send people to those pages and have
those pages and the way you wrote them take care of the work
for you and the “selling” of that item because it’s naturally in those
posts already that can help out. Having an email autoresponder
series link back to your older posts, your top performing posts, your
pillar articles, that’s great. But you can also link directly to tools as
well because people, hopefully, on your email list, you know a little
bit about them, and so, therefore, you would know what tools would
be best to serve them.
Now, I will say if you are selling, as an affiliate, Amazon items—so
you are an Amazon Associate—do not, at least at this point in time,
link to your affiliate link for Amazon associate products within your
email. That is against their terms of service, and you do not want to
do that because if you’re caught, your account will be shut down.
It’s just a hassle to get it back, and some people cannot get it back.
Don’t do that.
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	What I do in that situation is actually, a good of example of this,
is my book club. If you go to PatsBookClub.com, you can sign
up for my book club there. You’ll get an email every month with
a recommended book that I’ve read and reviewed. What’s cool
is I send an email out, like I said, every single month that links to
not that book, but to my book club page. And on that book club
page on my website, that’s where I have the affiliate link for that
Amazon product which of course is a book, in this case. You can
do that. It could be also link to on your resource page, just simply.
You can mention the product in an email and then say, “Hey, if you
want to get this, go to my resource page.” If you’re a little bit more
advanced, you can link to a particular anchor on that resource
page, so you can have anchors at different points of your resource
page. Meaning, you can link to the different segments of a single
page on your website. I’m not going to get into technically how to
do that, but it uses a hashtag in the URL in order to create different
locations within a page. If you, for example, were talking about a
tool in an email that was mentioned on your resource page at the
very bottom, you can actually link to that tool or link to that resource
page and have it go . . . Basically, it automatically scrolls down and
lands people there without having them to start at the top and then
scroll all the way down. That can help, too.
You can put that into place if you’d like. But, again, we’re talking
about email list autoresponder series, and just make sure that in the
email list autoresponder series that you create . . . This has nothing
to do with affiliate links. This is just how to create a great email list
autoresponder series. That is, A, make sure you provide a lot of
value in that. B, in doing that, also provide a lot of quick wins. Quick
transformational wins means people will continue to open those
emails, and then they’ll eventually see those recommendations
or the links you put back to your old resource page or any other
of the pillar content you have in your website, and you’ll get more
commissions as a result. That’s number six.
Number seven, this is an even more underutilized strategy, and that
is putting affiliate links on your Thank You page. One of the things
that you should never do is have a dead end on your website.
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Meaning, when people are taking action with you, you want to
always continue that conversations. Always continue that linking, so
that people can go deeper and deeper and deeper into stuff that
you have to offer.
	One of the most common dead end zones that people have on
their website through the action that people take with them is a
Thank You page. People may subscribe to your email list, then go
to a Thank You page. Well, that’s a dead end because at that point,
they have nothing else to do except either go back or have to find
their way into something else without you actually specifically telling
them what to do next. That’s how you stop those dead ends. You
are always directing people and not relying on them to figure out
where to go, but you are directing them. Clear call to actions.
Including a call to action on a Thank You page is great, especially
because when you think about it, people have just either signed up
for something or subscribed or downloaded something. The Thank
You page is a great place to really utilize that warm relationship that
you’ve just built with that person and that mini transaction that just
happened and keep making that transaction going further.
	One thing you could do is . . . One thing I do, for example, is a lot of
times, depending on where people sign up, they might download
something. When they download that thing, they go to Thank You
page and it says, “Hey, by the way. If you want to deliver emails just
like this, go ahead and check out ConvertKit at SmartPassiveIncome.
com/convertkit.” Again, that keeps that conversation going, and
there’s no dead end there, and it gets people based on what the
thing just happened. If you just put a random thing in there, again, like
I talked about with the top performing posts, if you just put seemingly
random items and recommendations in posts that have nothing to
do with that item, well, then it’s not going to work out. It’s actually
going to decrease the value and the perceived care that you have of
that person. But the more it aligns, the better. If there’s a chance for
you to include something on a Thank You page, depending on the
sequence that people are going through and what they’re signing up
for, well, then do it. It’s a missed chance if you’re not.
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All right. We’re one-third of the way through this list here. Before
I move on to the second third, I wanted to do something here.
Here’s the thing, guys: When you create these list posts in podcast
episodes or in videos, it’s always great to break up the monotony
of going through the list every once in a while, and I think doing it
in thirds here in this episode makes sense. I just want to take a little
break really quick before we move on and tell you about something
that’s happening next year. Actually in a couple of episodes from
now, you’re going to hear about my plans for 2018. A lot of changes
happening, some of them related to podcasting, so get ready for
that. Don’t worry—SPI and AskPat are not going anywhere, but
you’ll hear about those changes later.
I wanted to talk about something related to this whole breaking
up the monotony of this episode thing, and that’s because that’s
a tool and tip that I picked up from my new focus on YouTube. I’m
putting a little bit of more effort into YouTube and video next year.
As many of you know, I have this video studio now close to me here
at home, and it’s decked out with all of the latest and greatest tools
and cameras and lighting to make it easy for me to go and start
filming things. Next year, you’re going to see a lot more episodes
come out on YouTube—not SPI episodes, but episodes of different
shows that I’m creating for the YouTube space. If you go to YouTube.
com/smartpassiveincome, I would highly recommend you subscribe
because we’ve got a lot of great stuff there.
	One of the things I’m learning about YouTube is that it’s a
completely different audience in terms of . . . you really need to get
them to stay engaged with you. There’s a lot of tips and tactics that
I’m learning in there that can also be applied to podcasting, like this
one of just having things break up in the middle of an episode every
once in a while to reengage, to have people take a breath before
moving on. It’s done a lot quicker in the YouTube space. I’m also
learning a lot about the importance of things like thumbnail. Those
are the images that you see before you even click into a YouTube
video. Just so many amazing things.
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I went to this conference recently called VidSummit. I learned
so much, met a lot of amazing people. I’m getting really excited
about checking out more video and getting more involved into
the YouTube channel. More on that later. Make sure you subscribe
at YouTube.com/smartpassiveincome. We got a lot of great stuff
coming. I promise. It’s going to be awesome. I cannot wait.
Let’s go on and move to number eight. The number eight place
that I recommend a location that you can place an affiliate link
would be within a webinar. If you hold any webinars of any kind,
especially if it’s a free one, free webinars are great for promoting
or recommending things because people are freely signing up—
especially if there’s no pitches, like really hardcore, aggressive
pitches for a product at the end, you’re just giving value. Well,
part of that giving value is potentially offering tools and items that
you recommend. These can be within some sort of step-by-step
processes that you’re sharing, just like with some of the posts that
you’re probably creating.
	The nice thing about a webinar format is that you are interacting
live, and people are seeing you as you’re going. What I would
recommend, the hot tip for this, is as you are sharing or
recommending these tools, literally show them how it works.
Show them what it’s like to sign in and what they get when they’re
involved. If you could show any proof in relation to what this tool
can do for them, how much time it’s saving you, how much money
you’re earning from it or whatever, show that. That’s a beauty of a
webinar. People will see it visually, and those mirror neurons that
are there firing in their brain . . . They’re going to almost get a taste
of what it’s like to actually use that product. Utilize webinars for the
promotion of these products, even if the webinar is not necessarily
about that product specifically. Webinars. Plus, you’re also going to,
potentially . . . If you’re doing it right and you are promoting it on,
for example, Facebook, as getting registrants, you can build your
email list at the same time. A lot of benefits to doing webinars. It’s
something I’m actually looking into.
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I’m exploring a cool tool that I found at a recent conference I went
to. The conference was Converted 2017. That’s the Leadpages
conference. The tool that I found was called Demio, D-E-M-I-O. I’m
not an affiliate for it yet because I haven’t used it—that’s one of my
rules—but it is something I’m exploring as a webinar platform when
this is up and coming but was highly recommended by people over
at ConvertKit and also Leadpages, so I’m excited to check it out. It’s
Demio, D-E-M-I-O.
All right. Number nine, lead magnets. You can put affiliate links
within your lead magnets. Now, just as an aside, remember:
Whenever you mention an affiliate link, especially if you’re in the
US, make sure you’re always honest and upfront about it. You want
to disclose that relationship and that you are earning a commission
as a result. I actually like that because people will want to know
that you’re getting paid, for one, but also they’re going to be likely
to want to help you out, especially if you’ve provided value. Again,
number nine, lead magnet. Maybe it’s one that happens before a
person subscribes.
	What am I talking about? I’m going to call this the reverse opt-in.
This has been around for a while, but I remembered it watching a
presentation at Converted 2017 recently. A reverse opt-in. This is still
within number nine because it kind of is a lead magnet, but it’s used
in a different way. This is a PDF file or some sort of giveaway that
you give without asking for an email, and the idea is that it’s so great
that at the end of this lead magnet, the final page of the PDF or the
final call to action in that video series or whatever it is you’re giving
away, that is what then asks people to subscribe. You’re going to get
less opt-ins that way if you use a reverse opt-in method, but you’re
going to get likely higher quality leads as a result. Again, within that
lead magnet, whatever it is you’re teaching or offering in there, you
can include affiliate links to the different products that, again, will
hopefully relate to that thing that a person is subscribing for or will
subscribe for if it is a reverse opt-in situation.
Now, let’s go into some more specific kinds of lead magnets here.
This is going to be number 10. Tool guides. This is one that was
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mentioned in episode 78 of the SPI podcast with Clay Collins. He
said, “You know what? People don’t often want to download a 30page ebook anymore. They don’t want more pages to download.
They just want the goods.” One of the things that you can do
is create a one-page or a two-page PDF as a lead magnet that
includes all the latest tools and equipment that people can buy or
apps or something that’s basically a tool. This will be a tool guide.
What that is is just a list of those different tools with summaries of
each and then a link to go and get those things, and some of those
may be affiliate links to those products.
Now, what’s great about tools is people just see that tool and they
can believe that, well, when they get that tool, they’re going to get
the results. This is why these tool guides are really, really powerful.
Including the affiliate links for these tools that you’re recommending
and also having it as a lead magnet can help you get not just the
emails but also get the affiliate commissions from those tools as well.
Now, if you are promoting tools say, for example, that are on
Amazon, the percentage is going to be really small, but those things
add up. If they have a transaction with you even through an affiliate
link through a recommended product like that, well, they are going
to be more likely to take a recommendation of yours in the future,
too. This serves for that purpose as well.
Number 11, a quick start guide. This is great. If a person downloads a
lead magnet that’s related to, “Hey, here’s how you can get started
quickly on this step-by-step process or this thing that I’m talking
about, well, again, you can have an affiliate link within that quick
start guide.”
Number 12, checklist. Same thing. This is even easier to visualize.
Just a checklist of items that people need to do to get from point
A to point Z in that thing that you’re teaching. Well, maybe G and T
and U are all links to affiliate links because those steps require that
you get or purchase those things. Again, you can include affiliate
links on that lead magnet which is a checklist.
13

Show Notes: http://www.smartpassiveincome.com/session294

Moving on from the lead magnets. Number 13 here. You can
promote affiliate products within your videos. I’ve done this several
times on my YouTube channel within certain videos, especially ones
related to step by step processes or within a demo. The ConvertKit
demo or the ConvertKit mention or affiliate link within my How to
Start an Email List Tutorial Series, those make perfect sense and
those are performing very, very well. Now when you put those links
into your videos, it’s often smart to include visually what that link
is as well. You could say it: “SmartPassiveIncome.com/convertkit.”
But if you reinforce that with showing that link in that video, too, it’s
going to make it that much more powerful. Plus, there are people
out there who don’t actually turn the audio on and they’re listening
to the subtitles, just having it show up at the top of the page or the
top of the video. The top works better because if there’s subtitles,
it’s going to overlap, so that’s why I recommend the top and try
to stay away from the top right side or the bottom right corner
because that’s where YouTube likes to put watermarks and a few
things. Upper portion, middle of the video—that’s where you can
include a visual of the link that you’re mentioning. Again, like I said,
always disclose, and make sure that you’re being honest with your
audience and the FTC about that.
Related to video, this is number 14, you can put a link in the
description of that video, which you should. Any links or resources
that you mentioned within a video, just like in a podcast, you should
always have a link to that in the description. Now, on YouTube,
you can make that link an affiliate link. Make sure that you check
with the particular program that you’re using. I believe an Amazon
Associates, that’s totally fine. But in other places, there’s potential
that wherever it is you’re getting that affiliate link from, certain
people may not want you to do that, but just double check, first of
all. But in most cases, putting a link in the description is going to
work out pretty well.
Number 15, moving from video to, now, podcast, like I said earlier.
Within podcast episodes, I think I’ve mentioned ConvertKit a
few times in this one already. When it comes in naturally during
conversations that you’re having or in tutorials or stories that you’re
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telling, it becomes a great thing. When it becomes pitch-y, then it
becomes something that turns a lot of people off. Make sure to try,
as much as possible, to turn it into something that is organically
included in a story that you’re telling or in a process that you’re
sharing something step by step: “Here’s step number seven. Sign
up for CovertKit. My affiliate link is SmartPassiveIncome.com/
convertkit and here’s what it’s going to allow you to do, etc., etc.,
etc. Then you explain what it does, and always make sure of that,
especially when in a podcast episode because remember, people
are listening on the go. You really want people to understand why
you’re talking about this product and what it can do for them. It’s not
about you. It’s about what it can do for them. You’re just happening
to share your experience with it and how it’s helped you.
Now, in addition to the podcast episode itself, you want to mention
those links a few times, and there are ways to make those links
easier to remember because remember, people are listening mostly
on the go. Like what I did, SmartPassiveIncome.com/convertkit.
That’s using a WordPress plugin to make that affiliate link which
is often very long, with a lot of numbers and letters, and making it
short and pretty, and that tool is called Pretty Link or Pretty Links.
I’m just using the Lite version to do that. That takes that really long
affiliate link and then scrunches it up into a nice one that I can
create using my own domain name, so SmartPassiveIncome.com/
convertkit, for example.
	Or, in some cases, especially for lead magnets that are still living
on my website but have a much longer URL . . . For example, if you
go to EmailtheSmartWay.com, that URL which is just a domain that
I purchased through GoDaddy for like 99¢ or 9.99 a year, whatever
it is, that just forwards people to the page on my website, where
people can go and download that lead magnet, but it’s much
easier to remember and to hear. That link itself could push through
an affiliate link if you want it to. But what I’m doing is I’m pushing
people to a lead magnet which is a guide and, in that guide, that
then includes those . . . That goes into number nine, including the
affiliate link within that lead magnet like I mentioned earlier.
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Number 16, show notes. Having links within the show notes. If you
mentioned a link on your podcast episode, you should definitely
have the link and have it be an affiliate link in your show notes.
Number 17, you can have an email course. This is very simple.
Instead of creating an online course, maybe you’re creating a
course as a version of a lead magnet, not downloadable. But, hey,
you subscribed to this five-day course. I’ve done this before as well.
Within that five day course, maybe you have to sign up, or you can,
as an option, sign up for something that’s going to help save you
a little bit more time. That email course can just be drip delivered
one email after another day after day for X number of days and,
like I said, within those instructions, you can include a link to certain
products or tools or software that you then recommend to help a
person accomplish that goal.
Related to that, number 18, you can have a challenge. Jadah
Sellner is somebody who . . . You may remember that name from
SimpleGreenSmoothies.com. She was on an episode of the SPI
Podcast a while back. She has now since built her own brand,
JadahSellner.com. There is building a tribe of world-changers, which
I love, and she talks a lot about these challenges. She actually has
a lot of resources to help you create a challenge of your own, too.
Check out Jadah, J-A-D-A-H, Sellner, S-E-L-L-N-E-R dot com, and
she’ll share with you how to create these challenges which do a few
things. One, they can help you build an email list, which she and her
partner Jen were able to do at Simple Green Smoothies basically
using Instagram, mostly, to help promote these challenges that then
help them build their email list to hundreds of thousands of people
which is pretty insane. These challenges not only help you build
your email list—they help you allow your audience to experience
small wins to see the expertise that you have to share with them
within a compact period of time. But, also, within those challenges,
there are opportunities to include affiliate links if those challenges
happen to mention certain things. I didn’t take Jadah and Jen’s
Simple Green Smoothie 30-Day challenge, but I can see in there,
for example, affiliate links for the Blendtec Blender, or Vitamix,
or simple ingredients from Amazon that I have to get that aren’t
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available on the store. You can have things like that within your
challenges, too. JadahSellner.com. Challenges. That’s number 18.
Number 19, you can have affiliate recommendations in your
courses. If you sell an online course and you’re sharing tools and
products, don’t be afraid to put affiliate links in there, too. Now,
obviously, you want to be upfront with that, not just because of
FTC regulations, but you want to let people know that, hey, you
are also helping to fund the customer service for this course and
to help make the experience even better by having these affiliate
links in there. I always may give people an out, too. Most people
always take the affiliate link. I always say, “You know what? If you
don’t want to use an affiliate link, that’s totally fine. Just go to that
URL itself.” It’s handier to go through that affiliate link. Plus, because
you’re just giving them that out, it just shows you that that’s not
the most important thing. The most important thing is that they
just get whatever it is that they need. Like I said, most people will
go through that affiliate link. If there are tools and things that you
recommend within your online courses, those things can be affiliate
recommendations, too. That’s number 19.
Number 20, if you sell a physical product . . . This is a thing that
I’ve never seen done, but if I have a physical product, I would
also include some sort of insert or something that would also
recommend products that were related to that—maybe things
that could enhance that physical product or things that could
complement it very well. I would build a relationship with other
companies and have that relationship there. Now it may be as
simple as just including affiliate link, or it may be something where
I work out a deal with another company and say, “Hey, I’m going to
promote your product within the packaging of my own because it
complements it perfectly. The way that we can track this is through
a coupon code. If you give me a coupon code, I can give a 20%
discount to my customers, and we can track that and we can share
the revenue off of that.” Maybe an exchange. It’s not an affiliate
revenue, but they will help promote your product in their packaging
too. There’s a number of ways to go about it and be creative with
it. That’s number 20, within the packaging of a physical product
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that you have. And again, make sure it relates because if it doesn’t,
that’s going to be weird and off-putting.
Number 21, to finish off: If you do any coaching or consulting, and
I’ve done this before, you can just simply say to the person you are
coaching or the company that you’re consulting, “Hey, this is a tool
that I recommend we use or that you use because it will help you with
X, Y, and Z. It saves you time and money and I have an affiliate link for
this. If you want to go through it, I do get a little bit of a commission
bump as a result, but it’s at no extra cost to you. Here’s the link, and I
can help you get set up and get started with it right away.”
	There you go. We nailed down 21. We sped up there at the end
which is okay. A lot of them are related to each other. We didn’t
take a two-third break but that’s okay. Here we are at the end of the
episode. We went through all of them. I’m going to go through them
one more time really quickly—not summarize them, but I’ll just give
you the order. Number one, resource page. Number two, Start Here
page. Number three, homepage. Number four, your evergreen or
pillar content. Number five, your top performing post so going back
into Google Analytics and seeing what those are. Number six, your
email list autoresponder series. Number seven, Thank You page.
Number eight, webinars. Number nine, lead magnets. Number 10,
specifically, tool guides.
Number 11, quick start guides. Number 12, checklists for lead
magnets. Number 13, within videos. Number 14, the description
for those videos. Number 15, within podcast episodes. Number 16,
show notes. Number 17, email course. Number 18, challenges that
you run. Number 19, your online or even offline courses. Number
20, packaging within a physical product that you have and, number
21, if you’re a coach or consultant, just through conversation.
	There you go, guys. Those are 21 different locations that you
can include an affiliate link. Again, like I said, in the beginning,
you don’t need to include an affiliate link for all of them. But the
more you do, the more likely it is somebody is going to see those
recommendations, and even if they don’t purchase in one of those
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offerings that you have, they might see that recommendation
somewhere else framed in a different way that may make more
sense for them. Don’t be afraid to put them out there. There’s
nothing wrong with doing that. As long as you’re honest, as long as
they align, it’s not going to seem overly aggressive. Of course, use
common sense in this, too.
Now, I would recommend definitely starting this process, going
through these different locations on your website with your top
recommended item just to see where it might make sense. Some
of you may even get encouraged to start creating lead magnets,
or videos, or podcasts as a result of this list. You may have some
affiliate products that can be scaled up.
Again, just thank you again so much for checking out all of the
episodes here in November. If this is the first one you’re listening to,
totally cool. Go back to episode 290. 290, we talked about my most
successful long-term campaigns. Number 91, we talked about how to
do a short-term JV campaign. If a friend is coming out with a course
or a product launch or something, how to really crush that. 292, we
talked about the dark side of affiliate marketing and how to really
do it right, how to not fall into certain traps that affiliate marketers
do fall into. The last episode we talked about some of my top
performing affiliate marketing products specifically and why they did
so well. Where are my websites, where they’re shared, what kinds of
campaigns that I run, what do those look like? That’s episode 293.
Whichever one of those you want to start with, if you haven’t listened
to any of them yet, it’s up to you. This is episode 294.
	Of course, if you want to check out the show notes and links to
these other episodes and other things that we’ve talked about, just
head on over to SmartPassiveIncome.com/session294. And I’m just,
again, very excited and thankful for all the students who signed
up for my new affiliate marketing course 1•2•3 Affiliate Marketing.
Literally going to take you through the step-by-step process, three
steps to take you from finding an affiliate product to then promoting
it and then maximizing your sales with that. I’m just going to walk
you through that process. Again, this is a beta launch, first time this
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course is ever promoted and I’m excited for it. 123AffiliateMarketing.
com, if you want to check that out. Again, I’m just super thankful for
your attention today. Cheers, guys. Take care, and I look forward to
serving you in December where we’re going to be wrapping up the
year, and I’m going to talk about some of what’s coming next. My
birthday is coming up. Actually, it is my birthday next week, and I
have something special to share with you based on that.
Again, thank you. If you haven’t subscribed to the show yet, please
do that. Again, make sure you check out my brand-new course
1•2•3 Affiliate Marketing at 123AffiliateMarketing.com. Cheers.
Thanks so much, and I’ll see you in the next episode. Bye.
Announcer:	Thanks for listening to The Smart Passive Income Podcast at
www.SmartPassiveIncome.com.
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Resources:

123AffiliateMarketing.com
Smart Passive Income Resource Page
Leadpages
ConvertKit
Google Analytics
Pat’s Book Club
Smart Passive Income on YouTube
VidSummit
Demio
Smart Passive Income Podcast Episode 78: Rapid Audience
Building for Accelerated Hypergrowth (from Scratch)—Landing
Pages and Conversion Optimization
Pretty Links
EmailtheSmartWay.com
JadahSellner.com
Smart Passive Income Podcast Episode 290: Affiliate
Marketing: An Insider Look at My Most Successful Long-Term
Campaigns
Smart Passive Income Podcast Episode 291: A Blueprint for a
Successful Short-Term JV (Joint Venture) Affiliate Campaign
Smart Passive Income Podcast Episode 292: The Dark Side of
Affiliate Marketing (and How to Do It Right!)
Smart Passive Income Podcast Episode 293: My Top
Performing Affiliate Marketing Products, and Why They
Performed So Well
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